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June Looks Good 
Commercial Candor 
GM Shows Show How 
Service and Smiles 
The Cowling Clan 
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Chris Sinsabaugh 





_ .. WAY through June and 
it looks as if the industry is 
making a determined fight for 
business—that the sales curve is 


going to hold fairly level. Of 
course there is bound to be the 
usual seasonal drop in_ this 
month, but what with price re- 
ductions all along the line and the 
strike threat reduced to a mini- 
mum, for the present at least, the 
retail business should be good, 
despite the definite reduction in 
production. 

Slowing down the assembly lines 
in June marks caution on the 
part of the manufacturers who 
realize the necessity of cutting 
down dealers’ floor stocks. It 
does not necessarily mean the 
bottom dropping out of the retail 
business. Far from it, for reports 
ak-cw eoneiderable activity on the 
part of the dealers. 

* * * 

IT IS APPARENT, from ob- 
servations made from this con- 
ning tower, that the manufactur- 
ers are giving the dealer body 
full co-operation in devising ways 
and means of stimulating retail 
sales. The price reductions for 
instance. In addition there are a 
few makers who are figuring on 
the introduction of new models 
in mid-summer as a stimulant. 

* x ca 

STUDEBAKER is one of those 
about to spring a new line. It 
will make its appearance June 26 
and will be yclept the “Year 
Ahead Series.” In _ connection 
with this approaching blessed 
event, the column cannot help 
but admire the frankness of Sales 
Manager George Keller in not at- 
tempting to make a mystery out 
of it. Unlike the usual procedure, 
Keller has boldly advertised that 
new models are coming through 
and that in consequence his deal- 
ers are at liberty to offer the 
present models at a _ reduction, 
which is permissible, I under- 
stand, and allowed by the pro- 
visions of NRA. 

Entre nous, I hear of another 
manufacturer contemplating an- 
nouncing some new stuff almost 
any day now, but that’s as far as 
I can go in today’s column. 

* * ~ 

GOING BACK to June retail 
business, evidence that the books 
are far from being closed on 1934 
and that consumer demand is still 
holding up is found in the re- 
ports from General Motors’ show 
circuit. Handicapped by exces- 
sive heat during the first half of 
the week, which raised hob with 
the attendance, which fell far be- 
low the level of GM’s 1932 show 
results, still the giant promotion 
effort produced at least 38 per 
cent more actual sales than the 
same kind of a thing did two 
years ago and which was held in 
April, a peak month in buying. 

Proving that those who did at- 
tend last week’s show were people 
who were interested in buying 
and who were not rubbernecking 
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Sales Rise On Price Cuts 


‘Buy Now’ Is 
Slogan For 
Dealer Body 


Detroit Seller Points to 
Advantages of Present 
Market for Buyers 








Detroit, June 12.— The reduc- 
tion in prices of new cars is seen 
as a decided stimulus in sales for 
the next few months when the 
present high levels of used cars is 
taken into consideration. Dealers 
in this area have lost no time in 
advising car owners that the car 
they are now driving can be 
turned in and a new car delivered 
on terms indicating that greater 
savings can be made now than 
et any time since the first of the 
year. An instance is seen in a 
letter from a dealer in a popular 
priced eight-cylinder car advis- 
ing his owners that the car he is 
now driving can be exchanged 
with a cash difference of only a 
little over $200 and that the time 
payment plan can be arranged so 
that it will amount to about $20 
per month, including insurance 
and interest. 

Dealers in even lower priced 
cars are angling a bait before the 
owners of 1933 models showing 
that the owner can take delivery 
of a new car at less than ever 
before and that more than likely 
the high allowance on the used 
car will continue through June. 
Several dealers are showing big 
increases in sales. In the higher 
priced brackets where few reduc- 
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Auto-Lite Denies 
Non-Cooperation 


Charge of Union 





Toledo, O., June 12.—-D. H. 
Kelly and J. Arthur Minch, ex- 
ecutives of the Electric Auto- 
Lite Co., issued a statement Sat- 
urday in which they stamped as 
incorrect charges made by 
Thomas J. Ramsey, business 
agent of the United Automobile 
Workers’ Federal union, that 
certain terms of the agreement 
reached last Tuesday have not 
been observed. 

Kelly sent a telegram to Gov- 
ernor George White saying that 
misunderstanding has_ resulted 
in the contention of Ramsey and 
that the company is observing 
the agreement in its details. 

The statement pointed out: “In 
the event of any disagreement 
between the parties hereto as to 





their rights or obligations here- 
under such dispute shall be re- 
ferred to a board of four in the 
manner provided in Section 5 
hereof and upon the failure of 
such board to agree such dispute 
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Federal Court Sustains 
Dealer Code Ruling 


Washington, June 12.—The first decree in the Federal 
Courts sustaining the Motor Vehicle Retailing Code has 
been obtained in Memphis, Tennessee, in the form of a per- 
manent injunction restraining the Auto Sales Co. from vio- 
lating provisions of the code, according to an announcement 
by J. Reed Lane, executive secretary of the National Control 
Committee. The violation charged was that the company 
was transporting automobiles with the speedometers dis- 


connected. 


The decree means that any future violations on the part 
of the respondent would be held in contempt of Federal 
Court. This decree is basic, and indicates enforcement of 
the dealer’s code by Federal authorities. 


Federal Judge Anderson 


handed down the decision. 


Prosecution was in charge of United States Attorney Mc- 
Clanahan, assisted by Administrative Attorney Farrell. 


Wagner Labor Bill Wanes 


As Congress 





Nears Close; 


Special Boards Favored 





Washington, June 12.—With la- 
bor’s last card-—-the call of a 
strike in the steel industry at 
midnight Saturday—lying on the 
table, industry and business ap- 
peared today to have won their 
fight against enactment of the 
Wagner labor bill at this session 
of Congress. 


If any labor legislation at all 


is passed between now and ad- 
journment, which is set for Sat- 
urday, it is expected to take the 
form of a joint resolution giving 
legal standing to the National 
Labor Board and special arbitra- 
tion boards similar to that de- 
vised by the President for the 
settlement of the threatened 
automobile strike. 

Congress is determined to ad- 
journ this week if possible, next 
week at the very latest. Its 
leaders recognize, and so does the 
White House, that any effort to 
obtain approval of the revised 
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Hupp Announces 


$50 Price Cut 
On Series 417 


Detroit, June 12.—A reduction 
of $50 on the series 417 was an- 
nounced today by Rufus S. Cole, 
vice-president and assistant gen- 
eral manager of the Hupp Motor 
Car Corp. 

Standard models of this series 
which were $845 are now $795. In 
addition, a new de luxe series has 
been introduced which will sell at 
$845, the former price of the 
standard car. Prices mentioned 
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11 States Stay 
Close to April 
In Car Sales | 


Detroit, June 12.—An increase 
of 65.11 per cent in May, 1934, 
registrations of passenger cars 
over sales of the same month 
last year was shown today in the 
weekly summary of automobile 
registrations issued by R. L. Polk 
& Co. The figures were based 
on reports from 11 key states, re- 
presenting 11.05 per cent of the 
United States. 

The registration figure for May, 
1934, as reported by the 11 states, 
is 29,230, which compares with 
last month’s figure of 31,212, the 
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GM Export Sales 
For May Reach 
New High Point 


New York, June 12.—General 
Motors sales abroad from all 
sources for May totalled 23,994 
units, the highest figure on record 
for any month since July, 1929, it 
was said here today. The May, 
1934, volume represents an in- 
crease of 112 per cent from the 
volume in May, 1933, and an 
increase of 223 per cent from the 
volume in May, 1932. 

American-source sales predom- 
inate in this total, and show an 
increase of 168 per cent from the 








corresponding month a year ago, 


(Continued on Page 4) 


Dealers Urge 
Retention of 
Present Plan 





Milwaukee Group Bars 
Change of Date for 
Local Exhibit 


Detroit, June 12.—Traditions, 
perhaps, become traditions be- 
cause they wear well. Proposals 
for the elimination of the national 
automobile shows and substitut- 
ing in their place a series of 
dealer shows to be held in 100 
cities late in February has not 
met with great favor among deal- 
ers who favor the time honored 
annual national exhibits. While 
opinions vary it is safe to say that 
the majority favor the continua- 
tion of automobile announcements 
along lines that have been fol- 
lowed almost since the inception 
of the industry. 

In Chicago two automobile 
trade leaders today joined the 
campaign to keep the annual 
national automobile shows. They 
were George H. Bird, Graham 
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|New NRA Policy 
| Leaves 4 Codes 
| Without Change 


Washington, June-12.—With re- 
ports indicating a widespread dis- 
location of code price structures, 
NRA today continued its efforts 
to bring order out of the chaos 
created by its new price policy 
announced last Friday. Especially 
is it manifesting a desire to re- 
move the possibility of further 
damage in four automotive fields 
governed by codes in which price 
and cost clauses are regarded as 
of transcendent importance. 

The four fields in question are 
automobiles, retail; rubber tires, 


(Continued on Page 4) 


MEWA Meet Will 
Open June 14 at 
Chicago Hotel 


Chicago, June 12.—With officials 
and delegates beginning to arrive, 
preparations were completed to- 
day for the annual summer con- 
ference of regional association 
representatives to be held under 
auspices of the Motor and Equip- 
ment Wholesalers Assn. The 
meeting will open Thursday 
morning at the Edgewater Beach 
Hotel and will wind up Saturday. 

Prospects point to a large 
turnout, B. W. Ruark, general 











manager, stated today. He at- 
tributed the interest and pros- 
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Chock the Chisler 


oe voices raised against 
NRA—backyard whispers that 
the entire program is falling by 
its own weight—reports of fla- 
grant violations in our own code, 
as well as other codes—are likely 
to cause many dealers to ask the 
question—“is it worth my while 
to play fair?” It’s an honest 
question and a logical one. 

On the other hand, suppose we 
consider that the faults of NRA, 
some of which we can not deny, 
are being greatly magnified for 
political purposes. In addition 
there are the complaints of those 
honest souls who consider the en- 
tire theory unsound and unwork- 
a odes, perhaps, 


ant ~-~J 


Sere have bens inti:cvidations and | 
controis set up »; mnopolistic | 
groups Prick many | 
Case he heen il « 

ther rant} 


cases OI chiseling in ‘the dealer 
code cannot be denied — but it 
should have been anticipated. 
Without the code these same tac- 
tics would have been accepted as 
run of the mill operation. The 
majority of dealers were victim- 
ized by a shady minority. The 
majority had no power to curb 
these practices which were rapid- 
ly carrying the entire dealer body 
into disrepute and bankruptcy. 
The code provides the much 
needed chock that can stop the 
chiseler in his tracks. 


We would counsel, be not of 
faint heart nor be tender hearted. 
The chiseler in your trade is no 
friend of yours—he is an open 
enemy. Live up to the code your- 
self and do not hesitate to crack- 
down on the chiseler. The code 
guarantees you fair competition, 
which is as much as any honest 
business man could hope to get. 
The code cannot be weakened by 
loose talk so long as you insist 
that it be enforced. 


Finicky Buyers 
OUR years of depression have 
made us into a nation of finicky 


buyers. This is true in almost 
every trade. This trend is re- | 
flected in purchases of motor | 


equipment by government bureaus | 
and should be a tip-off to manu- 
facturers bidding for such con- | 
tracts to give the buyers what | 
they want even though the manu- | 
facturer may feel that his juc g- | 
ment is better in a given case. 
Recent bids for War Depart- 
ment trucks were rejected, ac- | 
cording to Comptroller General | 
J. R. McCarl, for even minor vari- | 
ations from the specifications set 
forth by the War Department fol- 


ing a few hundred pounds under 
or over weight. One of the chief 
causes of rejection was given as 
the fact that the trucks offered 
were not equipped with constant 
velocity universal joints in steer- 
ing drive ends. 

Apparently the War Depart- 
ment engineers were definitely 
decided upon what type and con- 
struction would be best suited for 
trucks for military use. We do 
not mean to infer that the judg- 
ment of these engineers is correct 
or that they are better able to 
design a truck than are engineers 
employed by truck manufactur- 
ers. While to us the reason for 
rejection of bids in many cases 
seems trivial, we cannot help but 
feel that in a market of finicky 
buyers every effort must be made 
to fulfill the buyer’s wishes. If 
we give the public what it wants 
we will find, in the long run, that 
the public has a perverse habit 
of being right in many instances. 


Oldsmobile May Sales 
112% Over 1933 Mark 


Lansing, Mich., June 12.—Olds- 
mobile retail sales figures for 
May show a 112 per cent increase 
over sales for the corresponding 
month last year, it is announced. 


Sales for the first five months 
of 1934 are 90 per cent greater 
than for the same period of 1933, 
it is stated. Last year the Olds- 
mobile six and eight, combined, 
secured 25.5 per cent of all sales 
in the lower medium price field 
for the first four months, it is 
claimed. For the same period 
this year, the Oldsmobile eight 
alone has secured 30 per cent of 
all sales in the lower medium 
price field. 


Indiana Tax $1,465,000 

Indianapolis, June 12.—Gasoline 
tax collections for May covering 
the April period of sales 
amounted to $1,465,512.55, accord- 
ing to a report made yesterday 
by Floyd E. Williamson, auditor 
of state. The coiiections repre- 
sented an increase of $123,663.91 
over collections for May 1933. 
The tax collected was on 36,534,- 
175 gallons of gasoline, while the 
tax collected in May a year ago 
was on 33,483,963 gallons. 
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Sparks 


(Continued from Page 1) 
because the shows were free. Also 
proving that business can be had 
if you go after it energetically. 

* * * 





PUTTING the crystal in the 
desk drawer, the column now 
swings to acknowledging the 


compliment paid ADN by K. B. 
Elliott, manager of retail opera- 
tors for Studebaker. Elliott found 
so much meat in our service issue 
of June 2 that he has sent out an 
inter-office letter throughout the 
organization, praising our humble 
efforts, recommending the read- 
ing of the service issue and com- 
menting: 

“A great many articles of this 
nature are of little value because 
of the fact that they consist of 
more or less obvious generaliza- 
tions or relate to someone’s pet 
idea. These particular articles, 
however, I think are excellent 
in the emphasis they place on 
the reception given to the cus- 
tomer and the attitude toward 
him throughout the entire organ- 
ization. 

* * 

“THE SERVICE department 
can hurt new-car sales or it can 
help. It can be profitable through 
good management or costly 
through poor management. You 
cannot leave the running of this 
important department to your 
service manager but you must 
maintain close contact with it 
yourself. I think, however, it 
would be well for you to have 
everyone in the service station 
who comes in contact with the 
public read these articles.” 

a + 

Cc. H. COWLING, none other 
than the son of W. C. Cowling, 
Ford’s chief sales executive, hung 
up his shingle in the Stephenson 
Building, Detroit, on June 1, as 


* 


a 


agent for the Weyerhauser Steam- | 


ship Line, otherwise the Pacific 
Coast Direct Line, Inc. 

Young Cowliag it was who 
represented the Luckenbach 
Steamship Co. in the Detroit area 
for four years and he rounds up 
automobile business for his clie ant. 
His ships, he 
larly adapted for the carriage of 
set-up automobiles between New 
York, Philadelphia, Boston, Nor- 


re | 


folk through the Panama Canal 
to Los Angeles, San Francisco, 
Oakland, Portland, Seattle and 
Tacoma, It was one of the 
Luckenbach boats which was 
chartered entirely by a Chrysler 
dealer which sailed from New 
York direct to San Francisco 
with a full shipload of Chrysler 


cars. 
* * « 


ANNOUNCEMENT that the 
Durant plant at Lansing, which 
cost $3,000,000 to build, will again 


go on the auction block for 
$450,000 brings out something 
that has not been’ generally 


known—that at the previous sale 
the purchasers were Houdaille- 
Hershey and Borg-Warner. The 
grapevine telegraph had men- 
tioned both these corporations as 
the buyers, but the names never 
were officially announced. 

Whatever they had in their 
minds as to the Durant plant 
never came out—it was just sur- 
mise. Whatever it was, though, 
didn’t matter because nothing 
was done with the plant. 


Commission Advises 


Road Law Revisions 


Seattle, June 11.—At the first 
meeting of the state highway 
cost commission, revision of 
highway and motor laws was 
recommended. A_ per ton-mile 
fee for trucks was endorsed. 
Truck operators said their pres- 
ent taxes are about 12 per cent 
of gross revenues. Joseph Ja- 
cobs, representing the N. P. Rail- 
way, asked that a flat license fee 
for private vehicles be cut from 
$3 to $1.50, gas tax reduced from 
five to four and one-half cents 
per gallon (State), and _ that 
trucks be taxed $3 per 100 Ibs. 
and buses $9 per seat per annum. 
Trucks now pay on a sliding 
scale from 75 cents to $1.05 per 
100 lbs.; buses, $4.50 per seat. 


Carolina Code Group 

Raleigh, N. C., June 12—Cen 
tral Carolina Automobile Dealers’ 
Assn., Inc., with offices in Char 
| lotte, has been chartered by S. W. 
| Wade, secretary of state us- 





“ 
a 


forcement of the Motor Vehicie 
Retailing Trade Code. It is a 
non-stock corporation. 








Extend Official 
Notice to State 
Advisory Groups 





Washington, June 12.— Gen. 
Hugh S. Johnson, recovery ad- 
ministrator, this week extended 
official NRA recognition to the 
members of the Arizona, Colo- 
rado, Idaho and Wisconsin State 
advisory committees under the 
code for the motor vehicle re- 
tailing trade. Those named are: 


Arizona: F. C. O’Reilly, chair- 
man, Tucson; W. C. Quebedezux, 
vice-chairman, Phoenix; O. L. 
Shepard, Phoenix; F. C. Bledsoe, 
Bisbee; Floyd Williams, Prescott; 
H. Blackwell, Globe; S. ‘I. Ruther- 
ford, Tucson. 

Colorado: Tom Botterill, chair- 
man, Denver; H. P. MacDonald, 
Colorado Springs; Tom S. Young, 
Greeley; H. W. Dixon, Ft. Mor- 
gan; W. J. Marks, Denver; L. G. 
Weinland, Durango; Henry Chap- 
man, Monte Vista; Otto Klein, 
Walsenburg; Warner D. Bailey, 
La Junta; E. L. Stotler, Salida; 
W. K. Hurd, Pueblo; Richard 
Warren, Grand Junction; Chas. 
Greenhalgh, Craig. 

Idaho: Jesse M. Chase, chair- 
man, Pocatello; E. R. Elliott, 
vice-chairman, Coeur -d- Alene; 
Cc. O. Portfors, Orofine; C. V. 
Parke, Boise; James’ Roberts, 
Boise; Miles J. Browning, Twin 
Falls; David Smith, Idaho Falls. 

Wisconsin: L. D. Frint, chair- 
man, Milwaukee; Ralph A. Hult, 
vice-chairman, Madison; F. H. 
Bogda, Green Bay; Harry De- 
Boer, Milwaukee; Wm. C. Dicke, 
Manitowoc; Geo. Sande, Neenah; 
Frank Applegate, Racine; Edw. 
Krueger. Oshkosh; A. Zembrosky, 
Milwaukee. 


Will Repair Damage 
Toledo, O.,*June 12.—The Elec- 
tric Auto- Lite Co., as a gesture 


of go 1G i notinedt nersone 
lw yrhose ronert locate \ear 
; the nt ama, i 
Is ited *o the tne dt 
'orde tcnccd the recent 


TAL ake vp? ion 
for tne repairs, a4ituough stating 
the company has no legal liability 


in the matter. 








LATEST CUMULATIVE PASSENGER CAR 


These cumulative figures, showing the number of new automobiles registered in each state daring the preeeding month are published in Automotive 


Daily News immediately upon release by R. L. Polk & Co., 








twice weekly. 


Figures supplied by R. L. Polk & Co. with 


supplied by New Jersey Motor List Co. 
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lowing long studies of 
needs in truck performance 
maintenance. 

In some cases units were barred | 
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projected main bearing = area. 
Other offerings were rejected for | 
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Hupp Announces 
$50 Price Cut 
On Series 417 


(Continued from Page 1) 


are f.o.b. factory and apply on 
both body types of this series— 
the 4-door sedan and 2-passenger 
coupe with rumble seat. 

The Aerodynamic Hupmobiles 
—series 421 and 427—which are 
now in quantity production and 
for which the company is ex- 





periencing a strong demand re- | 


main at their original prices of 
$1095 and $1245 respectively for 
the 6-passenger sedans, 
prices were never increased, the 
announcement states. 


King County May Sales 
Above Last Year Mark 


Seattle, June 11.—During May 
new car sales were slightly below 
April, but held above those of 
May, 1933. Figures just compiled 
by Motor List Co. for King 
county (Seattle) are as follows: 
May 1934, new cars, 671; new 
trucks, 120; used cars, 1168; used 
trucks, 54. For the correspond- 
ing month of 1933, the figures are: 
new cars, 664; new trucks, 83; 
used cars, 653; used trucks, 41. 


Will Rebuild Plant 


Warren, O., June 12.—Plans are 
in progress for rebuilding the 
main plant of the American 
Welding & Mfg. Co., manufac- 
turer of automobile wheel rims, 
exhaust pipes and other welded 
steel specialties for the automo- 
tive industry, to replace the 
structure destroyed by fire early 
this week with a loss of $60,000. 
J. C. Manternach, president, said 
construction work on a fireproof 
building will be started at once. 


E. S. Street Named 


Ackoville N C Tyne 12—RE. S. 
Street ~ = 
ed 

presi \ Lo- 
i As fo one 
ent "ois the 

ie of | 


the largest in the western North 
Carolina trade area. 
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A. C. S. Olsen Appointed 


Pontiac Atlanta Chief 


Pontiac, Mich., June 12.—A. W. 
L. Gilpin, Pontiac general sales 
manager, announced today the 
appointment of 
A. C. S. Olsen 
as manager of 
the Atlanta 
zone. Succeed- 
ing Olsen as 
head of the 
business man- 
agement depart- 
ment is M. P. 
Tomlinson, 

a formerly assist- 

— ant manager of 

A. C. 8. Visen the department. 
| Olsen has been associated with 

General Motors for seven years. 








De Soto Corporation 


| Adds 937 New Dealers 


Detroit, June 12.—The De Soto 
Motor Corp. added 259 more new 
dealers to its national sales or- 
ganization in May to bring its 
total number of dealers to 2,859, 
J. F. Boyd, director of districts, 
announced here today. Boyd said 
the De Soto has added 937 new 
dealers since the introduction of 
the new Airflow cars, Jan. 1. 


Find Toledo Jobs 


Toledo, O. June 12.—The 
monthly report of the Toledo 
| office of the Ohio State Employ- 
ment Service showed that jobs 
for 1,994 persons were found here 
in May. A total of 5,197 persons 
registered in May, bringing the 
number in the active files at the 
end of the month to 21,068. Re- 
placement was found for 339 men 
in the building trades during the 
month. FERA jobs were given 
to 924 men and four women. 


Hamaker Advanced 


Youngstown, O., June 12.—L. S. 
Hamaker, sales promotion man- 
ager of the Republic Steel Corp., 
has been advanced to the posi- 
tion of vice-president and general 
manager of the Berger Mfg. Co., 
Canton, Ohio, a subsidiary of Re- 
public, it is announced by B. F. 
Fairless, first vice-president of 
Republic today. The appointment 
was effective June 1. 










National Tire, 
Battery Men in 
Chicago Meeting 





Chicago, June 12.—A merger 
with battery dealers will be one 
of the results of the 14th annual 
convention of the National Tire 
Dealers Assn., which opened here 
at the Hotel Sherman yesterday 
and will continue through tomor- 
row. The new organization will 
be known as the National Tire 
and Battery Dealers Assn., it was 
announced. 

Martin J. Barry, president of 
the NTDA, and Norval P. Trim- 
born, general manager, alternated 
in conducting yesterday’s_ ses- 
sions, which were devoted to the 
presidential address 
chiefly with the tire code, to- 
gether with explanation and dis- 












‘Buick Seliveries Show 


cussion of its administration and | 


the subject of industrial relations 
under the code. 

In the course of the discussion, 
one dealer brought up the ques- 
tion of liability for complaints of 
violations which might not be 
sustained by fines or injunctions. 
Trimborn assured him that the 
complaining person or committee 
would not be subject to prosecu- 
tion. 


the Dayton Rubber Mfg. Co., de- 
livered the principal address this 
afternoon. Ex-Gov. 


tion tomorrow night. 


Shuler Axle Elects 


directors meeting held here at 
the office of the Shuler Axle Co., 
Inc., June 7, the following officers 
and directors were elected: 
Officers: W. E. Dugan, presi- 
dent and general manager; E. 
Gaillard, vice-president and 
treasurer; H. R. Silver, secretary; 
L. A. Ormerod, assistant secre- 


tary. 
Directors: W. E. Dugan, E. 
Gaillard, Louis Seelbach jr.; L. 


M. Eyke, of the Terre Haute 
Malleable & Mfg Co.; R. W. J. 
Harris, of the Vermilion Malle- 
able Iron Co. 


William E. | 
Swect, of Colorado, will be the | 
speaker at the annual banquet, | 
which will wind up the conven- | 


| stantial gain in retail deliveries 





| truck 


| last year’s June output, amount- 


. } in retail deliveries. 
dealing | 





Increased Sales Greet 


Chevrolet Price Cut 
Detroit, June 12.—Although it 
is only a week since Chevrolet 
announced drastic price reduc- 
tions on its entire line of passen- 
ger cars and trucks, sales 
throughout the country have al- 
ready increased substantially, 
company officials have an- 
nounced. 

The announcement was based 
on dealer reports from all over 
the country. Evidence of the 
effect of the reduction, the an- 
nouncement states, is the fact 
that Chevrolet’s output projection 
for June is sharply increased over 


ing to approximately 100,000 
units, and there is every indica- 
tion that June will exceed May 


| 


Substantial May Gain 
Flint, Mich., June 12.—A _ sub- 





of Buick automobiles in the last 
ten days of May over deliveries 
in the previous ten-day period 
was reported today by W. F. 
Hufstader, general sales manager. 

During the period a total of 
2,079 new cars were delivered to 
retail customers throughout the 


J. A. MacMillan, president of | United States as compared with 


1,553 in the preceding ten days, 
a gain of 526 units or more than 
34 per cent. 


Solid Tire Brochure 
Washington, June 12.—A _ pro- 


‘posed simplified practice recom- 


industrial 
tires, 


mendation covering 
and trailer’ solid 


| cured-on type, has been mailed to 
Louisville, Ky., June 12.—At a} 





all interests in the industry by 
the Division of Simplified Prac- 
tice, of the National Bureau of 
Standards, for their considera- 
tion and written approval. 





Stimulates Trade 


Toledo, O., June 12.— Toledo 
trade will be stimulated June 28 
through the circulation of $825,- 
000 to depositors of the closed 
Security-Home Trust Co. in the 
form of another five per cent 
dividend payment, bringing the 
dividned total to date to 30 per 
cent. 





REGISTRATIONS 13 STATES FOR MAY, 1934-33 


The complete cumulative figures will appear every Saturday, until ali 48 states or completed United States totals for the month have been printed. 
States shown previously include Delaware, Maryland, North Carolina, North Dakota, South Carolina, Utah, West Virginia, and Wisconsin. 
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V.A. Olsen Named 
Works Manager 
For Cadillac 


Detroit, June 12.—N. Dreystadt, 
general manager of the Cadillac 
Motor Car Co., announced today 
the appointment 
of Mt.V. a 
Olsen as works 
manager. 

Olsen’s con- 
nection with 
Cadillac dates 
back over a 
period of 16 
years, Begin- 
ning his career 
in the tool de- 
signing depart- 
ment at Cadil- 
lac, he rapidly 
rose to become assistant superin- 
tendent of tools and equipment, 
Three years later he was ap- 
pointed superintendent of that de- 
partment. He again was pro- 
moted on May 1, 1932, to assistant 
works manager, a position he 
held until the present time. 

Dreystadt also announced the 
appointment of C. A. Raftrey as 
assistant to Olsen. 








V. A. Olsen 


Graham Lowers 
Standard 6 Prices 
From $20 to $50 


Detroit, June 12.—A reduction 
n factory list prices of Graham 
standard sixes ranging as high as 
$50 was announced today by J. B. 





Graham, president of the Graham- 


Paige Motors Corp. 

The reduction places the base 
price of the Graham standard six 
business coupe at $695, Graham 
announced. 

Reductions listed by Graham 
were as follows: Standard six 
business coupe $50; Standard six 
coupe with rumble seat, $30; 
standard six sedan, $20. 

Prices of other models of the 
Graham line, which includes the 
Graham special eight, the Super- 
charged special eight and the cus- 
tom eight with Graham Super- 
charger, remain unchanged. 





Los Angeles Dealers 
Elect New Officers 


Los Angeles, June 12.—At the 
twenty-third annual meeting ef 
the Los Angeles Motor Car Deal- 
ers’ Assn., held last week, the 
following officials and directors 
were chosen for the ensuing year: 
Harold W. Tuttle, southern Cali- 
fornia manager of the Howard 
Auto Co., California Buick and 
Pontiac distributor, president; 
George S. Pelton, Dodge and 
Plymouth distributor, vice-presi- 
dent; Ralph Hamlin, Graham and 
Franklin distributor, treasurer, 
and Hamlin W. Nerney, Ford 
dealer, secretary. 

Directors: Winslow B. Felix, 
Chevrolet dealer; E. R. Carpen- 
ter, president of Paul G. Hoffman 
Co., Studebaker distributor; and 


Harold L. Arnold, distributor 
Reo. 
Dave F. Smith remains as 


counsel, while Burt Roberts con- 
tinues as executive secretary. 


BY MAKES, FIRST FOUR MONTHS, 1934-1933 | Chrpeien Memerine, 


NASH GROUP NON-AFFILIATED MANUFACTURERS 


United States 
Compkte by 
Months 
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Detroit, June 12.--Chrysler Mo- 
tors Maga#ne, volume 1 number 
1 has just made its appearance, 
the first edition printing reaching 
70,000 copies. The new magazine 
is published by the Chrysler In- 
dustrial Assn. for and by the 
employes of all units of the cor- 
poration, It will be issued 


| monthly. 


The magazine is sponsored by 
C. T. Winegar, head of the in- 
dustrial relations and welfare 
organization of Chrysler. No per- 
manent staff has as yet been 
announced, but it is stated that 
the staff will be made up of em- 
ployes. Each unit of the Chrys- 
ler Corp. will have its own staff. 
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Ford Dealer 
Motorcade at 
World’s Fair 


Chicago, June 11.—While thou- 
sands of home going Chicagoans 
looked on in the downtown dis- 
trict, the largest motorcade ever 
to enter this city under sponsor- 
ship of a single manufacturer, 
reached its destination yesterday 
afternoon at the busiest hour of 
the day. 

It was the Ford Motor Co. 
dealer parade of nearly 600 cars 
which left Detroit early in the 
day, picking up dealers en route 
until upon arrival in Chicago the 
number had exceeded 2,000. The 
procession wound up at _ the 
Palmer House headquarters. 

The spectacular motorcade pre- 
ceded the celebration of “Dear- 
born Branch Day” at the Century 
of Progress World’s Fair here to- 
day, with the dealers entertained 
by the Ford Motor Co., and ad- 
dressed by W. C. Cowling, general 
sales manager, who will perform 
a like function in honor of those 
from Memphis and Louisville on 
Thursday and those from Atlanta 
on Wednesday of next week. 

The program for each reception 
includes luncheon in the dealers’ 
room of the Ford Exposition 
building, followed by a review of 
Ford plans during the remainder 
of this year, progress during the 
past six months, an inspection of 
the Ford building and a tour of 
the entire World’s Fair. 

A similar plan is scheduled 
throughout the Fair for dealers 
and Ford prospects from all sec- 
tions of the country. 


Wagner Threat 
Wanes As Solons 
Near Final Date 


(Continued from Page 1) 


Wagner bill would greatly delay 
termination of the session. 

Moreover, there are many who 
believe that with Congress no 
longer in session to be badgered 
into the granting of legislative 
concessions, labor’s leaders might 
be less inclined to stimulate un- 
rest in the interest of carrying 
their demands. Among those 
holding this opinion are repre- 
sentatives of both parties in Con- 
gress who have been subjected to 
both direct and indirect pressure 
on the part of union chieftains. 

That labor has been using the 
strike threat as a bludgeon for 
obtaining action on the Wagner 
bill is regarded here as definitely 
revealed in the three-point pro- 
posal today for settlement of the 
impending steel strike. Point 
number two of that plan states 
unequivocally that the threatened 
walkout will be called off if Con- 
gress passes the revised Wagner 
bill. Point number three is re- 
garded as a gesture toward the 
same end. It agrees to delay the 
threatened strike if President 
Roosevelt, and no one else, super- 
vises conferences between the 
disputant parties looking to peace. 

Just how Congress can most 
quickly dispose of the problem left 
by its decision to avoid acting on 
the Wagner bill remained an un- 
solved mystery here late today. 
The general impression prevailed 
that its procedure probably would 
take the form of a joint resolu- 
tion giving legal status to the 
existing National Labor Board 
and similar special agencies such 
as that designated to function in 
the automobile industry dispute. 

While such a measure would 
fall short of A. F. of L. demands 
it would provide a means for 
mediation of disputes. Without 
involving the President as arbiter, 
it would give Congress an “out” 
on the charge of evading labor 
legislation entirely, and it would 
permit early adjournment be- 
cause it would be certain of 
speedy enactment. 

Because it accomplishes this 
much, the odds are that such will 
be the means of killing the Wag- 
ner bill at this session. 
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MEWA Meet Will 


Open June 14 at 
Chicago Hotel 


(Continued frem Page 1) 


pective attendance to the in- 
jection of code considerations in 
the wholesale trade since last 
summer’s conference. Ruark said 
that the members of the Auto- 
motive Engine Rebuilders Assn., 
which also will hold a meeting 
here this week, have been invited 
to attend the MEWA conference 
and that many of them plan to 
attend the session at which their 
president, John L. Heckman, will 
discuss “Merchandising Machine 
Shop Service.” 

Subjects assigned to the other 
principal speakers on the MEWA 
program were announced by E. 
T. Satchell, president, who will 
open Thursday morning’s meet- 
ing with an address covering im- 
portant considerations before the 
trade. 

Frank G. Stewart, prominent 
Washington, D. C., jobber and 
code representative, will discuss 
“NRA in Relation to Automotive 
Jobber Distribution.” Ruark’s 
talk will be on the subject of 
“Buymanship—Some Phases of 
Its Application in the Automotive 
Jobbing Trade.” Roger B. Staf- 
ford, managing editor of the 
Super Service Station, will handle 
the subject of “Opportunities for 
Jobbers in the Oil and Oil Equip- 
ment Business.” Don McKim, 
MEWA parts distribution mana- 
ger, will speak on “New Methods 
in Jobber Distribution Necessi- 
tated by Changing Conditions.” 

An open invitation has been 
extended by the MEWA to all 
jobbers regardless of their speci- 
alties or trade association af- 
filiations. A considerable portion 
of the sessions will be given over 
to discussions by those present. 


11 States Stay 
Close to April 
In Car Sales 


(Continued from Page 1) 


April figure being 6.35 per cent 
greater than May’s registrations 
as reported thus far. Indications 
are that May will show an in- 
crease over April, however, when 
complete reports are tabulated. 

Truck registrations in 11 states, 
representing 14.50 per cent of the 
country, for May, 1934, totaled 
5,771, as compared with 3,035 in 
the same month of last year, an 
increase of 90.15 per cent. Com- 
mercial car registrations, in these 
11 states, for May, 1934, represent, 
however, a decrease of 6.03 per 
cent under the April sales figures, 
when 6,141 trucks were sold. 

The Polk estimate of 38,000 for 
May throughout the entire coun- 
try, based on reports received to 
date from the 11 states, is 
slightly under the estimate for 
April, 1934, when the unit figure 
was 38,882. The registration tota] 
for May, 1933, was 20,925, in the 
United States, indicating a de- 
cided gain for May, 1934. 











Auburn Co. Passes 


Its July Dividend 


Chicago, June 12.—Directors of 
Auburn Automobile Co. voted not 
to pay the regular quarterly divi- 
dend of 50 cents a share due July 
1 and the omission of the July 
payments marks the first suspen- 
sion of dividends by the Auburn 
Automobile Co. since 1925. The 
stock had been on a $2 annual 
basis since April 1, 1933, when 
the usual quarterly stock dividend 
of two per cent was omitted and 
the regular quarterly cash divi- 
dend was reduced to 50 cents 
from $1. The stock had been on 
the $2 cash and eight per cent 
stock annual basis from January 
2, 1928, until April 1 of last year. 
Unless the Cord Corp. has reac- 
quired a substantial amount of 
Auburn stock since November 30, 
1933, which is not likely, it will 
not suffer much by the omission 
of the Auburn dividend. 





Last Minute Wall Street Wires 


From C, J. ALEXANDER 
Wall Street Correspondent, Automotive Daily News 


New York, June 12, 3:10 P.M.—After rallying during the 
early part of the day motor shares ran into profit taking 


in the last hour and lost part of their gains. 


The leaders 


closed with fractional net gains over yesterday, however, 
and the motor list generally was slightly higher. 





National Shows Favored 
By Majority of Dealers 


(Continued from Page 1) 


distributor, and Charles E. Gam- 
bill, Hupmobile distributor. 

In a statement issued by Bird, 
he cited the precedent of the 
bicycle shows, pointing out how 
that industry disintegrated when 
its national expositions were 
discontinued. While not  pre- 
dicting the same fate for the 
automobile industry, he contended 
that it would suffer seriously by 
dropping its annual national 
shows. 


Shows Increase Sales 


“Not only have the national 
automobile shows annually been 
productive of large sales,” said 
Bird. “They have also been the 
means of bringing factory chiefs 
and dealers together, of making 
possible the outlining of sales 
plans and new car features to 
the selling organizations, and of 
transacting a large volume of 
wholesale business.” 

Gambill’s admonition to retain 
the shows was made in his dual 
capacity as a director and chair- 
man of the administrative com- 
mittee of the Hupp Motor Car 
Corp., as well as one of its largest 
and oldest distributors. He also 
spoke as a past president and 
as a director in both the Na- 
tional Automobile Dealers Assn. 
and the Chicago Automobile 
Trade Assn. 


Gate Is Important 


“I don’t see how the newly 
proposed plan of waiving the na- 
tional shows in favor of simul- 
taneous dealer affairs through- 
out the country can be effective,” 
said Gambill. “In the case of the 
national shows, it wasn’t so many 
years ago when we heard visitors 
complain at having to pay to see 
something they could’ witness 
without charge in any dealer’s 
showrooms. 

“All this has been changed. 
The national shows are no longer 
mere exhibitions of automobiles. 
They are shows in every sense of 
the word with all the showman- 
ship that the term implies. They 
should be retained.” 

Opinion in Toledo, O., appears 
divided among automobile dealers 
as to the wisdom of the proposal 
to substitute for the annual auto- 
mobile show a series of 100 dealer 
shows to be held during the same 
period throughout the country. 
However, the majority opinion 
seems to be with the retention 
of the method of displaying new 
models of motor cars to the public 
as has been the practice hereto- 
fore. 

Out in Milwaukee, the Mil- 
waukee Automotive Trades, Inc., 
reports: 


Milwaukee Disapproves 


“We have canvassed the dealers 
in this territory to get their view- 
point on the matter and find that 
they are not in accord with such 
a plan and protested very severely 
against holding the Milwaukee 
show at any other time but in 
the month of January. 

“The selling period here begins 
with the holding of the automo- 
bile show and the dealers do not 
feel friendly toward a plan which 
would hinder the stimulation in 
business which is felt at our 
regular season. They feel the 
proposed dates are a little late 
in the season to be of much 


benefit to the point of sales or 
distribution. 

“The dealers feel, too, that 
there would be some difficulty in 
getting the necessary models and 
lecture chassis from the factories 
at all points at one time, and 
without this assurance, they feel 
there would be little need of 
holding an automobile show. It 
would mean a tremendous out- 
put of show material by the fac- 
tories and may necessarily result 
in placing some points of dis- 
tribution at a disadvantage. 


Selling Period Needed 


“Due to the fact that various 
localities have a definite selling 
period, we feel it would be un- 
fair to create a so called auto- 
mobile week for the purpose of 
holding all automobile shows at 
that time. 

“On behalf of the dealers in 
Milwaukee, and as an Association, 
we are seriously opposed to the 
plan under consideration and pro- 
posed by the National Automobile 
Chamber of Commerce.” 


Auto-Lite Denies 
N on-Cooperation 


Charge of Union 





(Continued from Page 1) 


shall be arbitrated in the manner 
provided in such section. 

“Section 5 provides for the ap- 
pointment of two persons by the 
company, two by the employes 
and if they cannot agree, a fifth 
member agreed upon by the four 
members already serving or if the 
four cannot agree upon such fifth 
member, the automobile labor 
board is to name him. 

“The charges made by Ramsey 
are absolutely incorrect. The 
contract provides that the em- 
ployes who were out on strike 
should be put to work within one 
week. A vast majority of them 
had been put to work up to Fri- 
day night.” 


GM Export Sales 
For May Reach 
New High Point 


(Continued from Page 1) 


and an increase of 273 per cent 
from the corresponding month in 
1932. 

Sales from the corporation’s 
English and German sources at 
Vauxhall Motors, Ltd., and Adam 
Opel A. G., respectively, also re- 
veal encouraging gains. 

For the first five months of 
1934, General Motors overseas 
volume has reached a total of 
83,811 units, an increase of 93 
per cent over the total in the cor- 
responding period in 1933, 123 
per cent over 1932, and 23 per 
cent over 1931. 

The gains in question, as they 
apply to the American-made pro- 
ducts, are in evidence in prac- 
tically every market throughout 
the world, with emphasis par- 
ticularly in South America, the 
Far East, South Africa, and 
Australia. 





Price Lowering 
Stimulates New 
Car Sales Rate 


(Continued from Page 1) 


tions have been made the market 
is still dragging. Early Wayne 
County sales returns show that 
few sales are being made as the 
allowances on the originally high- 
er priced cars continues to be low 
in every case. While it is ex- 
pected that prices of used cars 
will probably show a downward 
trend from now on and particu- 
larly beginning with July, sales 
of used cars continue to be made 
on higher levels and in some 
cases cars which have been re- 
conditioned throughout are bring- 
ing prices far in advance of the 
established book values. 

Many dealers are finding that 
reconditioning to the amount of 
the full allowance permitted is 
enabling them to make sales 
easier and quicker. One dealer 
in particular is showing a price 
tag showing the appraisal value 
of the car, the amount allowed 
for reconditioning as per the 
Code and adding to the tag the 
exact details and value of the 
repairs or reconditioning so that 
the prospect knows exactly what 
he is getting. He states that un- 
der the Code there are greater 
possibilities of honest dealing 
than ever before and that the 
dealer who will show the used 
car prospect the Code book show- 
ing what the Code value is and 
that he was allowed a certain 
percentage for reconditioning, 
will have no difficulty in making 
a sale, and, he adds, keeping the 
car sold. 


New NRA Policy 
Leaves 4 Codes 
Without Change 


(Continued from Page 1) 
manufacturing and retail; truck- 
ing, and bus operation. 

Code authorities for these 
groups, deluged with queries con- 
cerning the effect of the new 
policy upon price restrictions, 
have been told to acquaint mem- 
bers of their industry, or trade, 
with the fact that absolutely no 
change is brought about in oper- 
ation of their codes. 

Under the new policy, existing 
codes are unaffected as to price 
provisions unless and until the 
adjustment is made between the 
code authority and the NRA. 

It is believed certain here that 
neither the code authority nor 
the majority of members of any 
of the automotive or allied groups 
would surrender a single feature 
of their price agreements. 

Reports to NRA from each of 
these groups leave no doubt that 
minorities, confused by the price 
provisions of their codes or feel- 
ing their operations restricted by 
them, seized upon the price policy 
announcement to adopt an atti- 
tude of ignoring the provisions. 


Price Element Vital 


The point is made here that in 
the case of each of these auto- 
motive groups, price provisions 
inserted in their codes were 
among their most vital elements. 
Without these, it was the con- 
sensus in the draft of each agree- 
ment, the fundamental objectives 
of restoring employment and in- 
creasing wage rates would have 
been impossible of attainment. 
That situation is regarded as hav- 
ing changed in no small par- 
ticular. 











Costeley Moved 


Atlanta, Ga., June 12.—L. 8S. 
Costley, southeastern regional 
manager for the Chevrolet Motor 
Co., announces the appointment 
of C. C. Carr as zone manager 
for the Atlanta plant and terri- 
tory. He comes to Atlanta direct 
from the Chevrolet central offices 
in Detroit, having been manager 
for the business management de- 
partment of the company for the 
past several months. . 








